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C ucnonp30BaHUEM OOJBIINX JAHHBIX B MApKETHHI€ M3MEHUIIOCH NOHUMAaHUE KIMEHTA — MOSBUIIACH
BO3MOXHOCTb ONPENENIATh €ro MPUBBIUKY, NPEANOYTCHHUS, MOTHUBHI eI O COBEPIUCHHS MOKYyNKu. MH-
(dopmanus 0 TOM, KTO, KaK U 3a4eM MOKYIaeT, IOMOTraeT HalTH B paboTe cinadbie MecTa. JlaHHbIe moJcKa-
3BIBAIOT, KaK yIYYIIUTh MPOAYKT M Ka4ecTBO OOCITYKMBaHUS, YTOOBI MPUHECTH HAMOOJIBINYIO TIOJB3Y U
HOKyHaTtesro, U komnanuu [1]. B MapkeTuHre ajs OpraHu3alyy JaHHBIX O KIHMEHTE HUCIONb3YIOTCS HH-
CTPYMEHTBI BU3yalIH3alli, OJJTHUM U3 KOTOphIX sBisiercs Customer Journey Map (CIM).
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Customer Journey Map (kapra IyTemIeCTBHS KJIMEHTa) — 3TO HATIIAHOE IMPEIACTABIEHHE KaKIOTO
OTIBITa, KOTOPBIA UMEIOT KIMEHTHI ¢ kommnanueit. CJM momoraeT pacckazaTh UCTOPHUIO OMBITA KIMEHTA C
OpEHJIOM OT NIEPBOHAYAIBHOTO YYaCTUS U, BO3MOXKHO, /IO TOJTOCPOYHBIX OTHOIICHHH,

Ha nepBsiii B3r1s1, TyTh KIUEHTA JOBOJIBHO MPOCT: KOMIIAHUS Mpe/jiaraeT 4To-TO, KIMEHT MOKYIaeT
3T10. HoO, ecnu yrmyOuThCsS B A€Tainu, IBMKCHHUS KIMEHTOB CTAHOBSITCS JOBOJBHO CIIOKHBIMHA U Pa3HBI-
Mu. KilmeHT BCTymaeT B KOHTAaKT ¢ OM3HECOM MHOXKECTBOM CIIOCOOOB M C Pa3HBIX TOYEK OTCUETA, HAIPH-
Mep, U3 MapKeTUHTa, pedepalioB, MOUCKa, CONUANTBHBIX CETEH, 3alPOCOB B CIIYKOY MOJIJACPKKU KITUCHTOB
¥ KOMIaHWH B pexknMe oHaitH. KoMmmanus 3anHTepecoBana, 9To0bI KaXKIBIA OTBIT, KOTOPBIA €CTh Y KITH-
eHra, OblT KaKk MOHO nydiie [2]. Takum oOpa3oMm, BaXKHO yOSOUTHCS B MOJOKHTEILHOM B3aHMOJICH-
CTBUU CTOPOH, HAMETHUB KaXAYI0 TOUKY KOHTAKTa WJIA OMBIT HA MPOTSHKEHUHU BCErO MyTU KIIMEHTA.

Kapra cocTtaBisieTcs oT nuia MoKymnaTesis U BBIMJISAUT KaKk cXeMa ¢ TOYKaMU U KaHaJlaMU €r0 B3alMO-
JIEUCTBHUS C IPOTYKTOM.
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CocTaBiieHHE KapThl MyTEIIECTBUs KJIMEHTA IOMOraeT KOMIIAHMM BCTaTh HA IMO3UIMIO KIMEHTOB H
YBHJIETh OHM3HEC C UX TOYKH 3PEHUS, YTO MIOMOTAET MMOHATH 00IIUe 00JIEBbIE TOUKH, CIOCOOBI YIyUIICHHUS
KadecTBa 00CITyKUBaHHS, ONPEICINTh, YTO HYXKHO MOTEHIMAIbHBIM KIMEHTaM ]IS COBEPIICHHUS MTOKYTI-
kH. C ITOMOIIBIO KapThl MPOSIBISIOTCS OCHOBHBIE CTPaxXy M OXKHUJAHUS KIMEHTOB. DTO TJIaBHOE OTIMYUE
CJM oT BOPOHKHM NPOJaX, B KOTOPOH KOMIIaHUS PUCYET JMHEHHOE IBIKEHHE HOTPEOUTEINs K MPOLYKTY
0e3 00XOIHBIX MyTEH.

IIpenmy1iecTBa KapThl MyTEMIECTBUS KIUEHTA:

MIOMOTa€eT yBUJETh, II€ KIMEHTHI B3aUMOICHCTBYIOT ¢ OM3HECOM;

cocpefoTaurBaeT OM3HeC Ha KOHKPETHBIX TTOTPEOHOCTSX KIIMEHTOB HA PAa3HBIX dTarax BOPOHKH ITOKY-
IOK;

OIIPEJENAECT, HAXOAUTCA JIU IIYTEIIECTBUE KIUEHTA B JIOTHYECKOM IOPSIKE;

JTaeT BHELTHUM B3I/ HA IIPOLIECC TPOAXK;

TTOKA3bIBAET Pa3pPhIB MEXKIY JKeTTaeMbIM KIIMEHTCKHUM OIBITOM M (DaKTHYECKH MOTYIEeHHBIM;

BBIJICIIAET IPUOPUTETHI PA3BUTHS;

MIO3BOJIIET COCPEJOTOUYUT YCUIIMS U PACXOBl HA TOM, YTO Ba)KHEE BCETO JIsi MakCUMM3auun 3¢ dek-
THBHOCTH.

Yrobsl caenats CIM MakcuMaibHO (G GEKTHBHOM, HYXKHO YKa3aTh BCE TOUKH, I7ie KITUCHT BCTYIAET B
KOHTaKT ¢ OH3HECOM, OT YINAaKOBKM W PYKOBOACTB [0 TEJIEBU3HMOHHON peKjJaMbl M TIOCTOB B
Facebook. KapTbl MOryT cofepikaTh KOJINYECTBEHHBIC JIEMEHTHI U3 TAKUX BEICH, KaK aHAJIUTHKA caiTa
xommanny, CRM wmimn mporpamMHoe obecniedenne Komi-lienTpa. Hanmpumep, npy HamoKeHHH JaHHBIX Ha
KapTe MOXET OBITh MOJUYEPKHYTO, YTO KOJUI-LICHTP IMPEJOCTaBISCT OBICTPHIE OTBETHI M yJOBJIETBOPU-
TeJbHOE 00CITYKHBAaHUE, HO )KMBOH YaT BBI3BIBAET pa30yapOBaHUE.

ITo mepe pa3BUTHS OTHOILIEHUH C KJIMEHTOM KapTa Takyke OyZeT 0XBaThIBaTh JOJTOCPOYHOE ITyTelle-
CTBUE TIOCJE MOKYNKHU. PaccMOTpeHNE 3aBEpIIEHHBIX MyTEHIECTBUM MHOTHX KIMEHTOB MOXET IOMOYb
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OTIPEIETUTh, CYIIECTBYET JIM YETKUH MyTh OT UCCIIEIOBAHUN 1 3alPOCOB K MPOJake, HAMETHTD MTOTECHIIH-
aNbHBIE TPETSITCTBUS M BO3MOKHOCTH TS YITyUIIeHHs OM3Heca.

CJM rakxe moka3pIBacT, HACKOJIBKO OIBIT KIMEHTA COOTBETCTBYET obemianuio Openaa. Hampumep,
MOKHO M300pa3HTh ONBIT pabOTHl ¢ KIMEHTaMH Kak Jierkuid. Ho Korja KIMeHT MPUXOAWT, HAIlpUMEp, B
MarasuH, 9ToOBI 3a0paTh TOBapbl, KOTOPHIE OH KYNHJ OHJIAHH, €My NPHUXOIUTCS CTAIKUBATHCS C JJTHH-
HBIMH OYepeIsIMH ¥ TyTaHWIIEH B OTHOIIIEHUH MX 3aKa3a, €ro OIMBIT He COBMAJaeT. JTOT ClieHapHii OymeT
Pas3bIrPBIBATECSl PA3IMYHBIMU CIIOCOOAMU B 3aBHCUMOCTH OT MPOAYKTA, YCIYTH WM THIA OW3HE-
ca. Hy>)xHO TIOHSITB, TJie TTPOUCXOAST 3TH HECOOTBETCTBHS, U HaYaTh yCTPAHSITH MPOOIEMBI — KapTa Io-
MOJXKET B 3TOM. ONTUMH3UPYS U YIydIllas BIIEYATICHUS OT ITyTEUIECTBHSI, BOSMOXHO CTPOUTH IMPOYHBIE U
JI0JITOCPOYHBIC OTHOLICHHS C KiIeHTamHu [3].

MHorue noTpeduTenu nepexoaaT u3 opQuiaiid B OHJIANH, UCTIOIB3YS Pa3IMYHbIC [U(PPOBBIC HHCTPY-
MeHThI. OHIaliH-B3auMoIeHCTBHE proOpeTaeT Bce Oomblliee KoMMeEpUYecKoe 3HaueHue. KimmeHT, BeposT-
HO, OyJIET UCIIOJIb30BaTh MOUCK, OHJIAH-0030p CaliTOB M COLMAILHBIX CETEH B KaueCTBE MEPBOrO MOpTa
3axofia MpU OIEHKEe BO3MOXKHOM MOKynkH. [loHnMaHue TOro, Kak 3TH B3aUMOJACUCTBHS PaOOTAOT U Kak
WUMH BOCITIOJIb30BaThCs, )KU3HEHHO BayKHO 115 ycnexa B OuzHece. CJM — 3To TOJBKO MEpBBIi LIar K TOMY,
9T0OBI OCTAaBaThCA B Kypce 3THX M3MeHeHHH. KoMmmaHusM TpeOyloTcst Bce Ooliee CIOXKHbIE MPOLECCH U
WHCTPYMEHTBI, ¥ 3TO TpeOOBaHUE, BEPOSTHO, YBEITUUUTCS B OyyIIIEM — YUCIIO TOYEK COMPUKOCHOBEHHS,
no naHubeM McKinsey (MexmyHapoaHasi KOHCAITHHTOBAas KOMIAHMS, CHEHUAIN3UPYIOIIAsACS Ha pelle-
HUH 33724, CBSI3aHHBIX CO CTPATETHUYECKUM YIpaBJICHHEM), yBeTuunBaeTcs npumepHo Ha 20% B rog. Yem
OoJIbIIIe TOYEK CONMPUKOCHOBEHHS, TEM CIIOXKHEE YCIICIIHO O0CIyXHBaTh moTpeOHocTH kiuentoB. CIM
JIOJDKHA TTOMOYb BBIJICITUTH 00JIACTH, TJI€ TEXHOJIIOTHH CMOTYT PEIIUTh MPOOJIEMBI, ¢ KOTOPHIMHU CTAJIKHBA-
eTcs Ou3Hec.

[NoHnmanue TOTO, KaK KIMEHTHl B3aUMOJICHCTBYIOT ¢ OPEHIIOM, TPOJYKTOM HJIM YCIYrOd, IIOMOTaeT
COXPaHHUTh UX JIOSJIBHOCTh M MOBBICUTH 3P PekTuBHOCTL OM3Heca. Customer Journey Map — oTnuyHbIH
WHCTPYMEHT [UIsl BU3yajdu3auud Takoro BiaumozencTtsusa. I[loctpoenne CJM He pemut mnpoOiiem,
a TOJIbKO YKa)XeT Ha IIyTh WX pemeHus. YToObl LUK YIY4IIeHHH MpPOAYKTa HE MpeKpariaics, BaXKHO
MOAJEPKUBATh KapThl ITYTEIIECTBUIH IMOTpeOHTENeH B aKTyaJbHOM COCTOSIHHH: OOHOBIISITH WX IOCIHE
yCTpaHEHUsI CYNIECTBYIONMMX OapbepoB WM BHEIPEHUS HOBBIX (YHKIUH WM YCIYT, a TAK)KE MMOCTOSHHO
OTCIIS)KMBATh M3MEHEHUsI MMOTpeOHOCTeH KiMeHToB [5]. Ecim monoiTu k nemy OTBETCTBEHHO — MOCTPO-
UTh KapTy, OCO3HABAs, YTO 3TO HE 3aKOHUEHHAsI paboTa, a TOJHKO PYKOBOJICTBO IO IIOCTPOCHHIO MPOIYK-
Ta WIN ONITUMU3AINH TPOIIECCa OKAa3aHHS yCIYT, MOXKHO IOOUTHCS XOPOIINX PE3yIbTaTOB:

ONITUMH3UPOBATH ITyTh MOTPEOUTENS C yUYETOM OM3HEC-TIPOLIECCOB KOMITAHHU;

YCTPaHUTh Oaphepsl U c1adble MecTa MPY B3aUMOACHCTBUM C KIIMCHTaMH;

MTOBBICUTH OOIIYIO YAOBIETBOPEHHOCTH MOTPEOUTENCH, 3aCITyKUTh UX JIOATHHOCTb.
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